aalasl é Alla ool ol oS

el Jo 3 ook o

tgg diplomasi



Lo lloc s polic oy el Lo o3 st duamslyil o oS-
2uiS e Jlo Jlio b Lod auSondls dblasg)l JADR) ) ! olelid
Sl 2 o mglanl Jis ¢y o sl uind I Ul clabiiall o
8305 o et i o Sl Aoniioy G loto 3500 danles a8 Allaal
Jss s atls Lo (85 v ingls ol Yo rnlelsil Jou ego lose dlshs
Jbhg oyl

olaieiaal 8Ll 5 Ligyalg Bumtall ool 3 ogabiiall agil ol
Lo g Bl giloo ity J1 o ¢y 0 iyl e o 8 Lot
2 8lg0 Sl 4By o wdlioll Eloa s s s LeGoogle Shopping
&HBJ‘_E_&LUL@QJIQQEB».LJ ol Uége &yl ope Nextag Jie dadliodl &ylaoll
OSlgiuall loygals ore Jas Lo uslidl lgasilis Jawl Jl

dllyl] gyloxidl disdg Jege ogladl (o Al wilwlys

ol yloxtl diod (ye Aoy Dlolgil do-gi Jege Zidnd 2014 ol o-
9.l Condl luylas Lle Bogusee Sy sl e gl sasFTO) )
oo g0 dlio IS g ) Bl clings oLl s ¢y oyl
Bl éo-luwo pamaixl Jege Bugel (LAYl Cogoug dng)gll duogaall
280 0l e uadlioll yogrel Ly duolbdl dug)gll Coull Slxius e
d o & adlioll guladl ode ciibs ygahll Lslio gcdlioll ) Jg

<Jlag> &yl doggeg

(? ) d |p IO m (]Si Source: Program on Negotiation (PON), Harvard Law School.



ddlpsal] ylowill diodg Jeg 1 poglidl] (8 dle- wleslys

Joai dladioeo delyeg Kio- VI dxoKal o) @S> 5ol gl glaiyl CUT—
ole 8o )ik 59.8 sl Il sallall psiaall ol (oo %10 I
5 0 radlio of i anall (o iy Aol oy 2013

550 Loy Ty 5 @) ¥l ol lglol Sgis g Sile

Sl i yogladl e Yad sy Gilad! cégwaSile e po bl e
WSIYl Ao Slelgll ylod g (ol (o wde (o yEl gy Sulo
25 ¢y 58T dlgd] 8 aSptd] ik donilyial o (oSovall S dwgs
Slolll (o 5Yg0,llo

A8 inly S Laliseo e Jige i 551 o ol Guioeill J-g-
Syl il o wimaliiall go LS (e Erid] cldoe wlgies G g S0
a9 lggenall Lgibiio) diadl Joldidl 7 sid JuSap JI esige
diaog Loy Jéot wole dolsll oilslanyl slbg cod crdiwe o8l gl
oregdae lagible) caao Bkl K <Al 8)lxs ladon ddoval
Sl |y aig . aog &gk Aslind dSym0 o 9 B dudy
% dbiniall Bl suall (o (sSs Lo Wl  golatl) dlell yblsallg
aaSonall Ll 2ol 6 g M il b Tager Jis of lelidll Jo
Sgio . Sy 98y le dnoloy Gebind| Ak Sl adg

(? ) d |p IO m (]Si Source: Program on Negotiation (PON), Harvard Law School.



olelidl o .g%? L@&; e dQOL%aJ? 9 dll> wlalyd

< -

e elrolorog cuil cbiselusol (xSgio (1o ilorilyia! uad b lod
:olite J olelidl by

> | MJ‘ ( Jf?’" ‘ M‘\::\?%H "_VLC";U { Mocdd :‘L”
(S Loy “w o 0

01
J-to clelill o drony ddoc (8 blysoll & ol o dSil : Lgi-
AeSoall Jl Oloddl Ld dblug)!

02

o Laopén dulall wdlaoll gliil 6 soiatall eldlas e picg oo <
il eyt 3] Uil s e deauds s el Lot of ey 31 oyl
AU bl o e A o Trocasy Dliciel ol of iy (o) uispes
il prowad] Slghs déd

ele il J> dowlyiwl 03
doSoxall olol dlato dund douiy (xato Sadn dudl lioloxo (o bl
Lol oo b5 Lo Ll sloudd oyl Jubod ilgol ol

Sl Jou 46 Eybolies J81 i 5Sten Apioglétl] gpentl ol

tg. B d|p'o mda Si Source: Program on Negotiation (PON), Harvard Law School. 4



e eliolnog il wbinelual (Sgie so wlonslyicsl (o b losd
oliae W olell ges

04
el ells o Lay welgliveg cllas g soer oLy clyslone lo et s
e T 550 eaelonel ) lasll o Lo S duiblalls doitl
Awioglat] gl 3BT auad (ge ogdiadiwlell oldlasll

05
dndll gl 13] &dlo 518Ky lioloee asi 08 o Jliall Luw le.j8lgndlg

oot of Abluwg)l CadSiis! daSowall JI sgoulll L: polll &l

gl cuBgll g i lad lionsliius] 9. £l5cll o Jgl LS
o] of dasddl B2l Lo Blasdlg Kl

(Q ) d |p IO qui Source: Program on Negotiation (PON), Harvard Law School.



rg) diplomasi



	Slide 1
	Slide 2
	Slide 3
	Slide 4
	Slide 5
	Slide 6

