w
ol il |

& By (30 woall gl Ulje

rg) diplomasi



Jlacll amslaa) dage wilgd dblusg)l 56 «dSeSall dologbull> odd-
s s bugeng 1L sl as Lo olgisy o 28 .leliidl Jo Jl cvclnd
wlaall Lle @B buwg Jlssxlll e gli5 B uoglasd! € st o it

bl gy d> J Jsosll e gyl saclusel

1S 088 ol lisglaall 3 Jssall L8 Giow &l Joc alise -
cai o o doad 8 duola¥l plgSIs Go,a)l 8 sinc S Yol sl
Zodias K Aol shog daliall oladl (adlge shg diokll plasl!

S danl 81 sagaod! duddl Cole yamy &l dl i (JUell s led-
ilgadl e Blasdl g 131 lgie Slall oS w gl ilge po Gtensigal
Sy il Lo wpaod | lilave litdlio diol gy oludl 99 amdl
) 2,5l wlnall iz o assg v ySYl el dland by izl
e JS 0 gt SLinlio Y SoSall dralosblls | b o

Bas e
Jiadyg ole adgo e GVl Lle 01,06 I ol Gy Lok §32)l Roo- a3
Lo -yt o slbaisl Saall climlially ol linall didyns

Sl dostl (5 ol b KJ amend| wlianll sasy il lasgo ba«osLm
Lo lnol Lol 3lis

Loy chiduall cadgall s 0lS 18] Lo clilasl) iyl il o elis ass-
= Limglanll oyo d6lin] de I ditbass o3ig Aok Wtes S Sl mlliao
&&U (_ngf.-..o (GG L_Qég,o 0L LZJ_}MI ‘&wasJL! &ylaadl a1l

(? ) d |p IO m (]Si Source: Program on Negotiation (PON), Harvard Law School.



Iniesog hliituno lgosdial (ol dblosgl 58 ¢ putoe LS Joo yially-
Il (Jleodlledy SO s Jo> (wdlie go Cuioglds Bladl dSpid
«haawg daclaoy yogladls Al dlys

el Jo-g &85Sall duenlaghiall Js>

5 Gyb K g0 dluadio clelaiz] abe dayloo o 8555l duwloghall-
Slaadodl 5 gasizio g 3 ool (o @lass @) a8 daylisl ey £l
sl &g Sl Ul Gl e dbyae dhalis gl picas dsll|
Las g Sl ags jiei dSyidwell
A gl 048 Negotiation Journal dlxe (0 201 g gy sae 8-
&P dblagll S8 (caucusing) dusldl ladadl jgul &lio 3eld ladgm
Slaadsdl oo &l oSTy . «aSgSoll ducwlogball &g dblwgll> olginy Jlao
e HU dblagll cilians décl dalec) Laie 2V 81l clawgl 8g3
aaan ool dyjoy Cusodll Il (paeius 15368 o) Basae Dl BlybY
doldl SlelaixVl 0aS5 o8 dablally 33adl sasads lelill 99 Lasy
Jo Jl Jgosll aogll Slasll Ll gySioll

et iige dupg Gy e il o> (B duge 811 wlorall basegll wsy: yolll duodl>

1485 L ot il 9. ol i 399 il Syl o il s
oila Balell dyloog «Jlodlg cidgll ydsin elliaall e Blandl g pas

[ é’ d |p |0 m (]Si Source: Program on Negotiation (PON), Harvard Law School.



rg) diplomasi



	Slide 1
	Slide 2
	Slide 3
	Slide 4

