@ diplomasi



s Al Jgaogl e Lielao L aolgs Ul Sl aclas of @8lgil el i) S
553 M of asis gt e slatedl 2o &3las Lghll sall e Lobxadly byl 4
cline¥ dds b Jndl Lo 38lgil el duloc (8 &)linall lybil dalizee Cullad suc
" Syiciuohd 35 Lo degoono

oSSl all 3oy asiladl gy il sus] A of esi cugaill of dulell aclh o oi-
05320 oL 2Bl 8 0 (10 y2ky Lowic Loguai Byitns pé gl ) 508 98 Cugual
o lgwodlg yogoed (gayleall Coraw 08 Slail )hall Jo> Bladl (o Y .ol o)
oll s e bl slasy 08 s

Zolutals byl T b 2] J) @8l90 el @l 3gy0all didasl] Lo Mool S

O (o ST dBg Lgoead o Sl igoeuay dovil el 9 oldYl el loind
395l elis s sladel JM o liowwdo gi clicgase o ylydll by oglail

5 38153 <l 9 Lo

2100 (i) gewly Gl §dod Jluﬂmﬂ o degaoall cliac oy (30lgdl eliy d.d.o.z:UG—
Good for You, Great d__zLISL:,S SiSeg (wiied S LS sl dodhaoll lbusl
for Me: Finding the Trading Zone and Winning at Win-Win Negotiation.

il oy SLoo Yyl g im0l N (y0 ] sl e S o ot~
Jssos) .. doonally o all G e legoonall @8l sy i aclus dgoybac

"V aliiss oKL 3laiT dyone Ly ¢ Siae G gengl ]
g8l et L e lasll 5 L by bl g oo sl i ¢y
slo] I sl o gy il Bucles @l Ll oall e Liadl s o
Joll Ll 5 o o o dtaelas s x§atall Ko N Laostll iy b ot

(Q ) d |p IO m (]Si Source: Program on Negotiation (PON), Harvard Law School.



S9lgdl elid Budro il

The Consensus Building Handbook: A Comprehensive Guide oS 2
ainmg OUpBle 3wy S ugen (g ziiogy 0 Reaching Agreeme;wt
acc oty oS s il ol Lindls 381l el Wl s soles
Bl Al Sl o JLatl lgelaseicsl ilegoorall (1 Sias ddoe ciliss

.‘-OIJ...LU.LG

b 1S 38lgill eld Al Lol 635 galgall (o (ol Kdug

(? ) d |p IO m (]Si Source: Program on Negotiation (PON), Harvard Law School.



CKeteall o sl gl

3Lalg Lab> g Lnall 46 duall peuingil o Jaslb g liall Ty @ilad] sludll o &
U5 $ Loy anleilatl 3o 8aS (g o wlbeo sinso Baclasay b (g lo Wl — eule
sl 315 yuloog suoill Jguodlg duculll aclgd

b low eSlteall gy wlogloall Jolig aletl Ao Ji

Aol Glecw Jo Dlogleall &l

o) dncilly Aol ySYl lolaimVlg plaoll s

Alall s dnmiiall il of &t ool o

ol Sl st plno Gubig 03" @3 laine Jgl> alghs deganall 0985 walld asny
0galgall Sy LS lgiigh

oSay I Dloyidall ¢y degamne Joo G Jl uogid] Jl ol o Al dlonyollg -
13lg Asiodl od ] usito plluae &l daouas Sluesi #lia] e laocs guood)
Ugaiio elell 3Lasyl Lo cabusi gl e deoii ot Lo yido e uol ayicl
W il Tgenl piogll oo o 9  uanitly

e eladl BRI e iy s 3 I Jguog) wie gl 810l sl gz ¥ dyi-lo-
gl jaye o 3l g lageill @il lowa) duaill dlomyo sl 3o Lol

(Q ) d |p IO m (]Si Source: Program on Negotiation (PON), Harvard Law School.



Solg e dddy eladeil Jasll: Lol

iy 5 BN Lo Bdgus @i §8lgil el 9 uolgll atll Clad ¢yaai
oulgoll Caon Moghisig Sl lgadly S ddasll o 3840

18 o dogunall od olae] oy 489

Shbl grae- 2o iblao g s

doclaall a.:b:.@l_,]:u Slgog bleadll Je g.b.c?@_)p

ol Ky Jasi dolaoll Cbual Jioi ded degoons

iy Ltlaill beisly Koo worlgll aill glod Sar s8lojg wiSiasgen LiSug
" OWIg Byl Voo duasd 183

:logliell pouais lovic ol Kiv Yed igladl i (ieSug

B0 duadiiiel 45 43

Zpealiosol 4isiB 1098

dohaall Clowsl oo S loae

— Buolg EyiLdie d iy e BhbYl Lo duslio Dlogue dddlio cpo Youd
Olgall e daila)l doglaall ¢ yo doug iV o M Lo

(Q ) d |p IO m (]Si Source: Program on Negotiation (PON), Harvard Law School.



Al ditenall gyl i G
Aol el cyo Yoo Lidiwall e ox8)livall oLl 2l leill el dids §5
ey Aol GV e dole el i o589
Sl 1300 -1
Il ool 3 anially sl bla ot S liall oo

Sagy 152
oo (uSs oIl Aol dlEt ool d el A egoomall slincl (aay
595l Jaesdl cyo 00 Lo Ll dgilitall SRII" o ctlall i gealed
S e gia ells o8 ol o Sy Liiesall § sl

Selio J Juai 53
el 3Vl 9ol (Soy byl Slghig Slowilyin] gglivall 7y
Luol> 408 15 1S i) Blucd! oo sl 8 Tt dudyl i s o) o Seas
oo Jio 89 Al C88lgou dticiiio Syl 1S5 Lowie
28 it eall 8 mSatll” ol L se-Uslegiy o lisSlog diSicsgs ety il
"okl e &S S I clenlail o yiST e duinyl iy

hlgell (o dcgomno o il ioglaall -9 §-9lgil <Ly ol | doil>
A (52619l - ehio Ul dg>lge ¢y 15l Ligod J Bugi &l olionsilyiendlg
LhybYl 20 5@y dalicns 8 | Jguosl elldg. Al

(Q ) d |p IO qui Source: Program on Negotiation (PON), Harvard Law School.



rg) diplomasi



	Slide 1
	Slide 2
	Slide 3
	Slide 4
	Slide 5
	Slide 6
	Slide 7

